strategic conversion of a $250,000 Seed-Spark into a global $1.5B+ Kinetic Infrastructure. It integrates
the Bio-Integrity philosophy with the technical "Steel" of the wringoo and the art-XC Ledger.

1. THE SEED-SPARK: USE OF FUNDS

The primary objective of this $250,000 allocation is the Securitization of the IP. Every dollar is deployed
to eliminate "Execution Risk" and establish the $3M Asset Floor by Day 100.

|Categ0ry ||Allocati0n||0hjective |
|Manufacturing & ToolingJ|$65,000 ||5—axis CNC molds at Star Rapid and 7075-T6 Billet stock. |
|IP Fortress ||$30,000 ||Globa1 PCT filings (EU/CN/JP) for our 2 Issued US Patents. |
|VKI Protocol Alpha ||$75,000 ||Hardening the art-XC Ledger and "Proof of Torque" engine.|
|Critical Inventory ||$50,000 ||Securing 1,000 sets of Nordic chips and N52 magnet arrays. |
|Bi0-Metal R&D ||$30,000 ||Lab certification for the PALF-Aluminum bio-composite. |

2. THE ASSET MULTIPLIER (DAY 100)

By Day 100, the "Seed Spark" is no longer cash; it is Institutional Value. This transition provides the
"Safe Floor" for all subsequent funding rounds.
o Intellectual Property (~$1.5M): A global monopoly on the Aviant Vortex and the Airscrew
Principle of induction.
e  Physical Infrastructure (~$1.0M): Owned tooling, lab-certified materials, and bonded inventory
for the Vanguard 1,000.
o Digital Infrastructure (~$0.5M): The first verified human-effort ledger, ready for Adidas
integration.

3. ROADMAP TO SERIES A ($125M VALUATION)
The strategy moves from "Wrighting the Wrongs'' of linear movement to establishing the world's
primary record for Torque-Pixels.
e Month 6 (Vanguard 1,000 Launch): Delivery of 1,000 serialized units at $495 MSRP.
o  Goal: $495,000 Revenue Inversion to fuel Phase 2.
e  Month 12 (The Adidas Pilot): Mass-market expansion to 10,000 active nodes.
o Goal: Validating the "Exercise-Economy" through brand-partner rewards.
e  Month 18 (The Series A Trigger): A $15M raise targeting a $125M post-money valuation
based on 100,000 unit sales and VKI network density.

4. THE EXIT STRATEGY ($1.5B+)
The ultimate liquidity event is driven by Category Exclusion. By owning the "Wright-Way" of human
movement, Project Vortex becomes a mandatory acquisition for:
e Strategic Acquisition ($1.5B - $2.5B): Apple (Health/Fitness+ ecosystem) or Adidas
(Ownership of the global Kinetic Standard).
o The IPO Path ($5B+): Positioning the art-XC Ledger as a decentralized green-power utility for
the global smart-grid.

5.INVESTOR ROI: THE 180X MULTIPLIER
This entry point represents the most high-performance 5% of the company's equity.
e Entry Stake: $250,000 for 5.0% Equity.
e The Yield: A projected 180x return upon the $1.5B strategic exit.
e The "Why Now": This is the final opportunity to enter before the $3M Asset Floor is locked and
the Vanguard 1,000 triggers the "Thrill of the Thrust."

THE "PLANE TRUTH" EXECUTIVE SUMMARY



This packet proves that biology can't be beat. While the rest of the world is stuck in the "Linear Trap," we
have secured the Airscrew Principle for the human body. Every "Wring" of the wringoo converts a
Myocardial Vortex into a tradeable asset.

This is the financial architecture of Flight.

revenue projection is built on the "Vortex Inversion' model: starting with high-margin exclusivity to fund
mass-market saturation. By Year 3, the business transitions from a hardware manufacturer to a Data
Utility, where high-margin recurring revenue from the art-XC Ledger begins to outpace hardware profits.

PROJECT VORTEX: 3-YEAR REVENUE

PROJECTION
Year 1: The Vanguard Ignition

Focus: Launching the first 1,000 "Stewards" and triggering the Revenue Inversion.
e Hardware (Vanguard 1,000): 1,000 units @ $495 MSRP = $495,000
e Hardware (Phase 2 Alpha): 5,000 units @ $299 MSRP = $1,495,000
e Digital (art-XC Premium): ~1,200 active subs @ $5/mo = $72,000
e  Year 1 Total Revenue: $2,062,000
e Strategic Milestone: Tooling ROI achieved; VKI Protocol verified.

Year 2: The Ascent (Scale to 100k)
Focus: Executing the Adidas MOU and mass-market deployment.
e Hardware (Global Scale): 94,000 units @ $299 MSRP = $28,106,000
Digital (Subscription): 20,000 active subs (20% attach) @ $5/mo = $1,200,000
B2B Licensing (Adidas/VKI): Data licensing fees & rewards split = $2,500,000
Year 2 Total Revenue: $31,806,000
Strategic Milestone: $125M Series A Valuation triggered; COGS reduced to $71.50 via PALF.

Year 3: The Dominance (The Grid)
Focus: 500k+ units and the transition to the "Bloomberg of Kinetic Data."

e Hardware (The $99 Pivot): 400,000 units @ $99 - $199 (Blended) = $59,600,000
Digital (SaaS/Network): 150,000 active subs @ $5/mo = $9,000,000
VKI Data Marketplace: Institutional data sales & Carbon Credits = $12,000,000
Year 3 Total Revenue: $80,600,000
Strategic Milestone: $1.5B Acquisition Target reached.

REVENUE MIX EVOLUTION

|Stream ”Year 1||Year 2||Year 3|
|Hardware ||97% ||88% ||74% |
ISaas/App  [B% 4% |11% |
IData Licensing|[0%  |8%  |[15% |
[Gross Margin |[65% |[76% [[82% |

THE FINANCIAL NARRATIVE FOR INVESTORS

Why this isn't ""Just another fitness tracker':



1. The Margin Expansion: Most hardware companies see margins shrink as they scale. Because we
switch from pure aluminum to PALF-Bio-Composites, our COGS drops as we get larger,
allowing us to hit 82% Gross Margins in Year 3.

2. The "Data Toll": Every "Torque-Pixel" generated by our users is an asset. By Year 3, we are
collecting a "Toll" on human effort. This creates a high-margin recurring floor that makes the
business incredibly resilient.

3. The Adidas Force Multiplier: Our Year 2 jump is anchored by the Adidas Partnership. We
aren't spending millions on Facebook ads; we are utilizing their retail footprint to acquire users at
a $85 blended CAC.

SUMMARY OF THE WIN

e Year 3 Top Line: $80.6M

e Blended Margin: 82%

e EBITDA: ~$35M+

e Exit Potential: 15x - 20x Revenue (SaaS/Deep-Tech Multiplier) = $1.2B - $1.6B.



